MAPKETUHITOBAA BOPOHKA

Yek-nuct ot UBaHa AuckuHa (https://ivandiskin.ru)
2026 rop,

1. 3TAIN «NMOCEWEHUE»

[J HactpoeH c6op Bcex Bu3nTOB (Google Analytics / dHaekc.MeTpuka)
[J BblgeneH organic-Tpaduk oTaeNbHO

[J HacTpoeHa uenb «BU3UT» (6a30B0)

[J Nposepsaem 000 0TKAa30B MO KaHanam

[J BbisBngem cTpaHuLbl C aHOMabHO BbICOKMMU OTKaszaMu (>80%)

[J CumtaeM KoHBEPCUIO U3 BU3UTA B BOBJIEYEHUE

2. 9TAIN «BOBNEYEHUE»

[J OnpeaeneHbl KpUTepUn BOBNEYEHHOCTU:BPEMS Ha caiTe > 30 CeKyHq,
[J npocmoTp > 1 cTpaHuubl
[J ckponn > 50% (ecnu HacTpoOeHO)

[J HacTtpoeHo cobbiTve «BOBJIEYEHHbIN BUSUT»

[J CuntaeM KOHBEPCUIO M3 BOBNIEYEHMUS B 1A

[J AHanusumpyem, kakme CTpaHuULLbl 43T BOBNEUEHHbIX

[J AHanusumpyeM, Kakne CTpaHuLbl AAKT OTCKOK

3. ATAN «JINO»

[J HacTtpoeHo oTtcnexusaHue GopmM:
[J nona Name / Phone / Email
[J kHonka «OTNpaBUTLY
[J HacTpoeH KoNNTpeKUHr (3BOHKM)
[J HacTpoeHbl uenu Ha oTnpaBKy YaToB / MECCEHOXKEPOB
[J Nposepsem, Bce v nuabl nonagatot 8 CRM


https://ivandiskin.ru

[J Cumtaem ctoumocTtb nnaa (CPL) no kaHanam
[J CumtaeM KoHBEPCUIO U3 INAA B MPOAAXKY
[J OueHnBaem ka4ecTBo UAOB:
[J ckonbko [oOXoauT A0 NpoAaxku
[J ckonbko oTBanuBaeTcs Ha 3Tane 06paboTku

4. OTAIN «MPOOAXA»

[J HactpoeHa nepenaya gaHHbIX 13 CRM B aHaNUTUKY
[J HacTpoeHa 31eKTpOHHaga KoMMepLUs (eCIN eCTb)
[J CuntaeM 06LLyt0 KOHBEPCUIO U3 BM3UTA B MPOOAXKY
[J Cuntaem ROMI no KaxaoMy KaHany

[J CuntaeM cpegHuin yek

[J Cumtaem LTV (xoTa 6bl NpUMeEpPHO)

[J AHanusmpyeM noBTOpHbIE MPOAAXKM

5. TUMNOBBLIE TOYKU NAOEHUA (npoBepuTh)

Mexay 1 u 2 (nocelleHne — BoBneYeHue)

[J Bbicokaa ckopoCTb 3arpysku

[J HepeneBaHTHbI KOHTEHT

[J Knuk6enTHble 3aronoBKm

[J Nnoxaa mo6unbHas Bepcus

[J HaBsizumBas peknama / nonanbl

Mexnay 2 u 3 (BoBne4yeHue — nua)

[J CnokHble popMbl (MHOTO rosen)

[J HeT nosepusa (OT3bIBbl, FAPaHTUN)

[J Cnabbiin odpdpep

[J HeT NOHATHOro Npu3bIBa K AEWCTBUIO
[J ®opma He paboTaeT Ha MOBUbHbIX

Mexay 3 u 4 (nna — npopaxa)

(J Donruii nporpes



[J NMnoxaga pa6oTa otoena npoaax

[J HeT TpurrepHbix nucem / coobLLeHun
[CJ Bbicokas ueHa 6e3 060CHOBaHMA

[J Heyno6HbIN npouecc onnatsbl

6. PEFYNAPHbIA MOHUTOPUHI

[ Pa3 B Hegento CMOTPUM AMHAMMUKY MO STanam

[J Pa3 B Mecqu, cuMTaeM KOHBEPCUM MO KaHanam

[J Pa3 B kBapTan nepecmMaTtpmMBaemM KpUTePUM BOBIEYEHHOCTH

[J Nocne nobbix USMEHEHUI Ha CalTe 3amMepaeM BIUSHUE Ha KOHBEPCUIO

7. ATOIO NO MNPOEKTY

[J O6was KoHBEPCUSA U3 BU3UTA B MPOOAKY: %
[J OcHoBHas Touka NageHus:
[J NnaH oencrTeuim Ha cneayoLmMin Nepuoa;
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